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ABSTRACT
 
Stop Selling and Start Closing is a customer focused selling model designed to increase sales effectiveness. This program puts you in greater control of the sales process while at the same time creating a comfortable and safe experience for the buyer.

Stop Selling and Start Closing uses Carl Utters unique 7 Step Strategy that is being implemented in many leading companies. This program is designed specifically to outsell your competition, giving you a serious sales advantage. 

What We Will Cover:

7 Ways to Outsell Your Competition

3 of the most overlooked techniques for getting a prospects agreement

5 ways to create trust instantly with anyone

Why “features and benefits” selling doesn’t work and what to do about it

4 ways prospects turn your valuable information into unpaid consulting

How the need to be liked may be hurting your sales team 

SPEAKER
Carl is the owner of The Training Group Inc. PA, which specializes in helping business owners, executives and managers to become more focused, effective and strategic in their approach to sales. Carl has made it his life long mission to improve the level of what is possible for business owners and entrepreneurs. He has been a consultant, trainer and executive coach with over 250 business clients from California to New York. He has helped hundreds increase sales, earn more, work less and create strategic business plans that get results. Carl has over 15 years of experience as a consultant and business development expert.
Carl blended his behavioral sciences background with his extensive knowledge of business development to create a revolutionary new selling model called Engineering Influence™ which is the premier training program utilized by The Training Group. 
Carl was the leading drive behind the explosive sales growth that led to the phenomenal growth of US Staffing. With over 15 years of real world experience, he has authored several business programs - 5 Ways to Double Your Business Without Making Cold Calls™ and 7 Ways to Outsell Your Competition on Every Deal™. He is sought after as a business coach and consultant, sales trainer, speaker, as well as a leader in strategic business planning.
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